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Divestment Services

For International Upstream Oil and Gas Companies

Divestment

* Adding value by
achieving the high-
est possible market
price

* Efficient marketing
and sales process

* Full range of divest-
ment services from
portfolio planning,
data preparation,
marketing to com-
pletion

* First class liaison
and reporting to

clients
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INTRODUCTION

Stellar Energy Advisors is an
established, independent consul-
tancy specialising in all aspects
of Portfolio Management for the
upstream international oil and
gas community.

We have access to a broad range
of facilities, resources and pro-
fessionals to manage any M & A
project.

We are based in our London
offices but we have diverse ex-
perience of working and running
data rooms in many worldwide

locations.

Stellar has a successful divest-
ment track record spanning over
+20 years. Stellar has:

® An extensive client base from
small Independents to Super
Majors;

® Completed >85 Acquisition &
Divestment Projects world-

wide;

® Been selected by traditional

GLOBAL REACH

stellar

‘buyers’ to undertake sales of
their own assets;

® Developed bespoke marketing
strategies which have received
widespread praise from cli-
ents;

® Repeat business from estab-
lished clients.

eOrigin of visitors attending Stellar’s London Data Room in the last 12

Stellar’s location in London is a
natural focus for companies
based in the Americas, Africa,
Europe, the Middle East and Far

East. Our network of worldwide
oil and gas contacts is second to
none and ensures our clients
assets and companies are mar-

keted effectively to the full com-
munity of buyers.
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SCOPE OF SERVICES

stellar

Retrieve Confidential Data

COMPLETION
Client Support to Completion Scott, Telford &
Negotiation Rochelle Fields
Receive & Mature Offers UK North Sea
OFFERS . .
Q&A Process 0 PremlerOII
Presentations & Data Management
Hosting (Physical and/or Virtual Data Room) Sale to
Diary the MOL Group
Set-Up
DATA ROOM
Reporting to Client (Weekly & Ad-Hoc)
CA's, IM’s & Data Room Bookings
Contacting & Engaging Buyers
Strategy
MARKETING
Buyer List
Marketing Material
Information Memorandum
Data PEL 0037
Timetable Offshore Namibia
PREPARATION TuLLow
Stellar will provide a full range of  the client to provide selected address in detail the individual '
divestment services, from plan- parts of the overall divestment elements of the divestment proc-
. . Farm-Out to
ning, through marketing to com- process. ess. .
pletion, or it will provide a be- ONGC Videsh Lmked

spoke service, inter-acting with

PREPARATION

Preparation may, in some cases,
begin with portfolio analysis to
assist the Client in deciding
which assets it may wish to
divest. More typically, the Client
has decided which assets to
divest and preparation consists
of deciding how to package the
assets, the appropriate market-
ing technique, e.g. limited auc-
tion or placement, open or dis-
creet sales process etc.

A realistic timetable for the sale

In the following sections we

must be agreed that gives buy-
ers sufficient time to evaluate
the assets and obtain board
approvals, while ensuring the
Client’s needs are meet.

A list of prospective buyers is
researched, drawing on past
deals, current company strate-
gies and companies’ availability
of funds.

A detailed, confidential Informa-
tion Memorandum is written and
other non-confidential marketing

Information Memorandum

Stellar will prepare an Informa-
tion Memorandum to the highest
standards. It will ensure that
base case and upside potential in
terms of technical and commer-
cial issues are captured and that
there is a clear divestment proc-
ess with a specified timetable
and milestones. The Information
Memorandum is the “discovery”
document and the data room

visit is the “audit”.

The Information Memorandum is
published to a high hardcopy
specification in addition to in
electronic format.

As a minimum, Stellar’s IM’s will
contain the following:

® Detail of the Sales Process

produced.

A confidentiality agreement,
preferably in a standard AIPN
format, will be agreed with the
Client,

With these materials the market-
ing phase can be commenced.

and the Offer requirements.

® All the technical and commer-
cial data to allow Buyers to
run a preliminary economic
evaluation.

® Focus on a positive but realis-
tic base case with upside op-
portunities explained and

Block 5
Offshore Mexico

ophir

=nergy ple

Sale to Murphy,
Petronas & Wintershall Dea

East & South
Falklands Basin
Falkland Islands

Falkland

Farm-Out to
BHP, Edison & Noble
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North Bahariya
Egypt

& enap sipetrol

Sale to
Sahara Oil & Gas SA

Strictly Private and Confidential
described. Costed develop-
o o ment scenarios included
@ PremierQil .
where appropriate.
. . Location Map @ PromierOil .
Information Mc Stress upsides but wary of
| Promier Equity Lo .
Proposed Div: initially ‘over-selling’ assets.
by
il Ensure all issues are covered
of the . .
. in data disclosure - no sur-
Scott Field, Telfor: .
Field Development prises for the buyer.
near-field
Explain the commercial ar-
rangements clearly.
PremierOi Contte Ensure investment opportuni-
stellar igure 1-1 . .
ties, such as exploration, ap-
praisal & in-fill drilling, have
Juty 2013 st i attendant data so that value
g : can be ascribed by the buyer.
21 Transaction Timetable.
22 D oum
Sake & Purchas A grement 7
21 s Due H
30 SCOTT-TELFORD AREA INTRODUCTION .-~ . "
M1 Pk panag it i0
312 Voting Procedae "
3.13 Pre-cmption Rights. n
; et pe T —— i
Information 2
2
Memorandum :.‘

MARKETING

anagement and Futire Development Plans
Basken & Ve
ton Opt "
d we o e ———— 1

€2 Syomwes il Povlin e
47.1 Reserves Summary

47.2 Production Fomcast

£7.3 Production Yield Facters

Freraer ~ Fromat Saby

Stellar’s worldwide network of
contacts with key decision mak-
ers will get the opportunity in
front of the right people. We will
make personal contact with them

to ensure they are made aware
of the divestment opportunity
and process, including the time-

table. To achieve this we will:

® Draft initial
marketing materials;

® Identify potential purchasers;

‘non-confidential

L~
nexen
PERTH FIELD
UKCS Blocks 15/21c and 15/21a (Residual Area)

SUMMARY INFORMATION

Nesen Petroleum UK. Limited ('Nexen) is sesking to divest its 4208% operated
interest in the Perth field which is in P38, Block 1521c and P18, Block 15212
(Residma] Area). This presents an oppornunity for  potential assigmee to enter Perth at
the stage of advanced development planning. resulting in near-term ofl and cash flow.

‘The Perth Fiald is located approximately 125 km northeast of Aberdeen. 6 km from the

Taran platform and 11 km from the Scott platform. in 2 water depth of 127 m (430 5).

Bulletin

® Draft & agree marketing strat-

€gy;

® Contact companies utilising

Stellar’s extensive network;

The divestment will be concluded by inviting offers from a limited number of potential

soom, in Stellar’s Loadon offices, will be open from 21 June undl 16

assignees The data
July, 2010, with offers invited by 6 August. 2010

® Make use of web-based sys-

tems as appropriate;

Key Features:

« Acquire 2 42.08% operated interest in the Perth field development;

« Total STOIP of over 300 MAbbls and Puo recoverable reserves for an inifial
core area development in excess of 30 MMbbE;

« Significant upside to achieve additional recovery through a second phase of
development.

+ Two development options: Tieback to Tartan or use of an FPSO;

« The opportunify to submit the Field Development Plan as operator to DECC.

Jne 2010~ Perth Fied

® Issue and receive signed Con-

fidentiality Agreements.

stellar

Sankofa Discovery
OCTP Block
Ghana

o

Farm-Out to
Eni ESP Ltd

>,
w

Petrol Ofisi
E&P Limited
Offshore Turkey

OV
oMV

Sale to Tiway A/S

Magellanes Basin
Blocks
Republic of Chile

ZNAP

— ape 90

Farm-Out to
Geo-Park, Wintershall & YPF
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Stellar will make personal con-
tact with all approved buyers
utilising an Invitation Letter and
non-confidential Summary of
Offering (Bulletin) as follows:

Invitation Letter

The letter set-out the sales proc-
ess and timings plus the form of
the sale i.e. Client’s preferences
for a deal structure, cash sale,
farm-out etc.

Summary of the Offering
(Bulletin)

This short, non-confidential
document gives companies an

Active Buyers

==e
=e

==e
=Se

Stellar is aware that interaction
with potential buyers is key to
achieving successful transactions
and that face-to-face. interac-
tions are best, In this regard,

DATA ROOM

Stellar runs data rooms exter-
nally and in-house, and these
have been widely praised for
their efficient and professional
management. Recent campaigns
have included the management
of three simultaneous data
rooms in Southeast England and
Aberdeen. Project preparation
and data loading are also of-
fered. Stellar has two data
rooms at Stephenson House both
of which are large, light and air-
conditioned.

introduction to the assets, and
allows the company to screen
the opportunity and determine if
it fits its strategy, capital con-
straints etc.

As far as is compatible with con-
fidentiality limitations the Bulle-
tin will:

® Describe the technical and
commercial merits of the as-
sets;

® Indicate the size of the poten-
tial resources;

=se
==

=

=ie =8
o
= Seaie

==je

=me

=e

=Sie o
=l =He
=
=
o
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® Future investment concepts,

costs and timing;

® Growth potential in the asset

and region;

® Infrastructure availability;

® Other E & A opportunities.

e
==ie =ie
==e

=S

@
®
L]
M <0 rmm-zo |H'>20

Number of companies visiting Stellar’s offices to attend data rooms in the last 24 months

physical data rooms offer an
important opportunity for inter-
action. As well as Stellar meet-
ing buyers around the world,
large numbers of buyers visit

Stellar can also offer to host
Virtual Data Rooms, which pro-
vides secure, remote access to
seismic and non-seismic data.

Stellar will:

® liaise closely with buyers
visiting the Data Room and
build links for further commu-
nication as the sale process
progresses;

Stellar’s London data rooms
every year — the sure way to
connect with active buyers.

® Give marketing presentation
in the data room;

® As necessary, provide all fa-
cilities including computer
hardware, etc;

® Provide secure on-line data
room for selected or complete
datasets;

® If needed, capture and organ-
ise all the data.

stellar

Blocks SM-1035,
SM-1036 & SM-1100
Santos Basin, Brazil

Farm-Out to
Vanco

North Idku
Gas Field

Egypt

»MOLGROUP

Sale to
RWE-Dea AG

Lowlander Field
UK North Sea

o~
nexen
Sale to
North Sea Ventures Lid

Grebe Development
UK Central North Sea

Ex¢onMobil

Sale of interest 1o
Petro-Canada UK Lid
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Physical or Virtual Data Room

Handcross

UKCS West
Physical Data Room: of Shetland
Companies and their professional

advisors can review all technical, .
legal and financial data in a ;\ITHACA
spacious and comfortable

environment. Farm-Out to Eurod

The asset disposal process is Exploration Ltd (Edison)
conducted in a cost effective,

efficient and professional
manner, enabling prompt and
widespread exposure of the data
to potential purchasers.

Virtual Data Room:

Stellar has responded to the
current restrictions on the
movement of people by

developing and providing a state Guillemot W & NW

of the art virtual platform (VDR) Grebe Development
for the data room process. The UK Central North Sea
Stellar VDR covers all types of
seismic, modelling and other
data critical to the timely
evaluation of the opportunity
?nd can be accessed securely Sale of interest {0

rom remote terminals anywhere

in the world. Petro-Canada UK Ltd

Seismic
Workstation

Unrivalled Connection with Upstream Buyers s -bogg

Stellar is constantly active in the  companies around the world.  over 300 companies as part of it
Upstream A & D market and In recent campaigns, Stellar = marketing campaigns.

maintains links to all the estab- has been in discussions with Al IR A A
lished and emerging oil and gas AURELIAN

Sale of company to
>300 Active Buyers* Raffles Energy
Europe
Americas
Stellar has direct access to
Upstream decision makers
e gIObe. -_
* Distribution of the total
Africa/Middle East number companies contacted
AsialAustialasia in the last 12 months.
South Alamein
E

70

Over 75% of the companies - (] Buyers by Region
that signed a Confidentiality B Stellar visit ¢
Agreement go on to Vvisit 50
Stellar’s data rooms ° CePSA
40
30 Farm-out of interest to
® El Paso E&P Int]
20 °
. /ﬂk
0 T T T

Europe Americas Asia/Australasia  Africa/Middle East
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Data Room Management

Ukraine
Stellar’s .plrofes:onalh §taf|f bhavke e Coordinate and issue the re- f:omptlj'ehenswe log of all data Crimea
commercia .an tec.nlca ack- sponses to data room ques- issued.
grounds gained during careers tions:
working for E & P companies. ! o
: . ) TRANSEURDENERG™
Using this experience we assemble e Complete an accurate and
and catalogue the appropriate
material for the data room. Typi- Sale of 50% of Company to
cally ‘additional data’ is dls.trlbuted otlar DATARETURN FORM Rohdk-Aufsuchungs AG
by FTP. Stellar has a drafting pro-
vider and has facilities to copy and St By M, i on o THE COUPANY,reues v of st
. - provided (details below) during the divestment process and confirmation that any copies and data
print maps, logs and other materi- v fom e proces haveaiso ben desioyed
als.
Information & Data Enclosed or Destroyed

Stellar will: Ton oo B e
Data o' ! E E Data Tracking

® Contact and schedule visiting

8A Process

companies; Ty aciona dta provide [sestacres ] [
Data Room Visit
Addltional data: see attached Keta Block
® Prepare and give introductory Sremelem ey e i = Ghana
. DECLARATION
presentatlons, /e confirm that all materia supplied| M| Company |IM and Data| Data CD DataCD| Q&A | Confirmation | Data | Data | Details/Notes
that all reasonable steps to permanen| Number Sent 1 2 Form | of Reciept n’:ﬁq-:“n Returned p
® Receive and action requests for o s AFREN
. . . —] V|V | v v E
additional information; I e e o B B N B PR L]
Print Name: | 3 Jees wwy | v [ [/ v [ T
i i . Date: 4 fcos 09-May v v v X 03-Jul | 04-ul allrecd "
® Provide copies of data; s 7 20 Sale to Mitsui E&P
 — T P IV I I B A T T Ghana Keta Ltd
. N Al returns should be sent to: 7 |eor oMy | ¥ v v v 03-dul | 18-ul al et
® Receive and action requests for s oo [t [ 7 [ 7 [V [ 7 | oo | oo [
T H i . 9 con 16-May v v v X 03ul | 27-dul alrecd
additional Informatlon, 10 coto 18-May v v v v 03-dul | 13ul alrecd
1 [cott 18-May v v v v 03dul_ | 15-Aug [ TR A0
12 [cot2 20-May 12 v v v 03dul | 07-ul alrectd
112 12 11 10 12

o F F E RS Premier Oil

Gabon BV
Dussafu Permit

100 @ PremierOil

In all our divestment campaigns, 1 - :
Stellar is the usual contact point Zg 1 |:|F|.nal B_'d
for the receipt of offers and we | Inital Bid Sale of Company
are well aware of the security g 701 to Pan-Petroleum Ltd
requirements of the process. S 601
Typically, there will be a number g 50 ]
of issues that require clarification % 40
and Stellar will contact buyers to © 30
seek clarification of the details of 20 A
their offers in order to allow all 10
the offers to be evaluated on a 0 . .
level basis. Company "A" Company "B" Company "C"
Examples of issues that we are
used to handling include: Comparison of Offers
e The highest bid ¢ ini Po Valley
tiaﬁy |?eaecsh t:1e m(;?lenll?s I:el_ enter exclusive negotiations with  addressed up to completion of & Sic‘lglA”’“
i one company and how to treat the transaction. Stellar can also y
quirements. Stellar and the : - .
Client may consider an “Open offers from other companies. provide recommendations _ f_or
Book” approach to coach and  gtejjar’s extensive transaction legal, tax and other specialist BG GROUP
secure a satisfactory price; ; ; i i experts as may be required to
experience is available to assist  ygsist the Client.
the Client with the negotiation of
® Several offers may be very 3 gsale and Purchase Agreement Sale of interest o
close. Stellar will clarify  for the deal, providing advice on Petroceltic Int1 Pic
Buyer’s terms and encourage typical deal parameters, operat-
a “best and final” offer. ing in the interim period to com-

pletion, regulatory approvals,
staffing issues and many other
diverse topics that need to be

Once offers have been assessed
in conjunction with the Client,
Stellar will advise on whether to
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REPORTING

NWO Field
Stellar works closely with clients Weekly Report Egypt

throughout the divestment cam-
paign and keeps the Client fully R

appraised of the marketing company Latostcomments oSO axed  Sont SomtDam 200
aca CArecd IM OO Booked

status via a comprehensive

O e cmphg i sbmited
weekly report. ecomt ot 250, oot : : Arabian Oil Company
[05/12 Confirmed DR booking |1
The weekly report tracks compa- 2t o1 Séif of lr:.grt:.st‘to Eggoban
) : oo DR m
nies contacted, their level of [T nerai Fetroieum Lorp
. ) Clover Imvestments: 11-Jan ST ne e e e e Active 04-Dec | 04-Dec | 11-Dec 11-Dec
interest and evaluation status,
data room visits, data room Q & st Gas V(2SI e | v | 1nor | 28Ny | 25ner o70ec
A status and companies’ com- i3 oR Do
s t1din 312 Somcmeph rove | Z20r | caoc | 0300 20e
ments on the asset. EINET
6/12 Sent draft SPA
. Teyraroiea 10uan. (1001 Sasd ot dat,uderi rae | 13Nov | 15%v | 2w |z |z
In addition, Stellar tracks all ” rtrimesis st
confidential data and lists all o UV ) OV Y ) e
[9/1 Still carrying it technical evaluation

documents disclosed to the buy- - _,

R Divestment Statistics
ers for attaching to the Sale and H Aead
Purchase Agreement and recalls "

J (Blocks 4, 5, 6 & 7)

Il fidential data fi th ° L
all confidential data from the Malta

unsuccessful companies. g% Finalised
] I 0
g
g \
5 o o Ll oo';u & GAS Pl
i
H
Z 2
» ol Farm-Out to
@ X Genel Energy pic
Buyers LiCompanies Active Pending Inactive Rejected SentCA& CA  Faxed Pending CAs " Sent 1M Sent Data Tolal  Vists  Visits Provisional
Company Status i i oy clent ion Sent Data Room

TIMETABLE

Action (w/c) 01-Jan 08-Jan 15-Jan 22-Jan 29-Jan 05-Feb 12-Feb 19-Feb 26-Feb 05-Mar 12-Mar 19-Mar | 26-Mar 02-Apr 09-Apr 16-Apr 23-Apr = =
MTWTFISIS MTIWTIFISTS MTWT F /S MTWT]F[S]S MTIWTF s[5 MTWTIEIS's MTWTIF /S MTWT F[S[S MTWT]F]S S MTIWT FIS'S MTWTF S MTWT F S/SMTIWT]F SIS MTWTFIS'S MTWTIF|S/S MTWTIF SS MTIWTF sls Merlin Field
Liison with Cient NEN ENE NNE NN NNE SN NEN NNE NNN NEN UNE SN NNN NNE GEN NEN NN Northern North Sea
Preparation
Review Data & Assets, |
Propose & Agree Marketing Strategy, =

‘Agree buyer shortlist
Marketing Material

Produce Information Memoranda (IM) IS Em RN

Produce Invitation Letter & Non Confidential - Sale of interest {0
Marketing Materials
Shell UK Ltd

Review IM & Obtain Client Endorsement -
Marketing
Propose Investors & Agree Companes to .
Approach with Client
Contact Investors & Distribute Inviation
Letter with Bulletin, Market & Promote the B I I BN
Assets
Distribute Confidentiality Agreements and
Coordinate Execution EENN BN . N
Distribute Information Memoranda M ESE B NRE
Data Room
Confim Dataroom Listing, Generate &
Distribute Data CD's NN EEE . O.peln -
Data Room Open JENN NN BN . N

‘ Offer Deadline
Promote Assets During & Post Data Room - . e .
Offer Deadline 1 Hutton Field

Negotiations & Completion

Clarify & Evaluate Offers - Sign SPA UK North Sea
A

Negotiate & Sign SPA I I S .

Retrieve Confidential Information .
Typical Sale Timetable

MAERSK

The timetable for each projectis  meeting to the offer deadline is run data rooms, and for buyers Sale 1o CNR Int Ltd
bespoke, designed to suit the typically three months, giving to gain board approvals.
asset and to meet the Client’s time to prepare the Information

needs. The period from the initial Memorandum, market to buyers,
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CONTACT

/

T GREATER LONDON i
LI ¥

| [
East Croydon ||

station Cedar R034
2 L€
B L 1
) ¢ = dsc"’""?koad
= stellar
~ Katharine St. - ] :‘ 3
c""*% ‘ % (1 o Road P
el ° N _
Stellar Energy Advisors Group Limited

Tel: +44 (0) 20 7493 1977
Stephenson House, 2 Cherry Orchard Road
Croydon, CRO 6BA

Email: mail@stellarlimited.com
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